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4 August 2020: ASX/Media Release (ASX: KNM)

SNN Virtual Conference Presentation in US (12.30 am AEST Wednesday 5" August 2020)

KNeoMedia Limited (KNeoMedia or the Company) (ASX: KNM; OTC: KNEOF) is pleased to announce that
the following presentation will be delivered by the CEO at 12.30 am AEST on Wednesday 5™ August 2020
(US 10.30 am EST on Tuesday 4" August).

The presentation coincides with the Company’s recent attainment of DTC eligibility under its OTC Markets
listing in the US. The SNN Virtual Conference is directed to US professional investors and fund managers
who have direct access to buy existing shares in the Company in the US market including via online brokers.

Shareholders may view the live Webcast presentation together with commentary from the CEO by clicking
the following link:

https://www.webcaster4.com/Webcast/Page/2059/35954

-ENDS-

About KNeoMedia Limited:

KNeoMedia Limited (ASX: KNM) is a Saa$S publishing company that delivers world-class education and assessment products to
global markets in both special and general education classrooms via its KneoWorld portal. Student seat licences are sold to
education departments on an annual basis and via distribution agreements. The KneoWorld platform is a story-based and game
assessment learning program that provides engaging and effective ways for students to process and apply academic skills and
concepts. Researched and evidence based, programs are mapped and measured to curriculum with student performance data
delivered via the educator dashboard. KneoWorld is fully compliant with child online privacy protection including US COPPA and
European GDPR. Our proven ability to engage, educate and assess provides a global education market opportunity selling on a
business to business strategy.

Authorised for release by James Kellett, CEO.

For further information, please contact:

James Kellett Todd Richards

Chief Executive Officer Company Secretary

T: +61 1300 155 606 M: +61 439 805 070 T: +61 1300 155 606

E: jkellett@kneomedia.com E: todd.richards@boardroomlimited.com.au

Released through: Ben Jarvis, Six Degrees Investor Relations: +61 413 150 448

[Q
W Follow KNeoMedia on Twitter: http://twitter.com/KNeoMedia

KNeoMedia Limited ASX:KNM
Level 9, 401 Collins Street, Melbourne VIC 3000 Australia, ABN 41 009 221 783
Email info@KNeoMedia.com Tel +61 1300 155 606
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Poised to become a significant and unique vendor to
USA remote and in-class eLearning demands.

Engage « Educate . Assess

© 2020 KneoWorld. All Rights Reserved.
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THE OPPORTUNITY

*  Our mission is to provide a Worldclass, high end, eLearning product to service significant
growing demand within US education.

*  COVID-19 has expedited the need for a rapid transition for younger students’ to access a remote
and engaging elLearning platform. Kneoworld provides this solution.

*  KneoWorld is a SaaS based elLearning provider to 100% of the US education market for K-8
General and Special Needs education.

*  KneoWorld is entering the monetization stage after a 6 year journey of product development,
trials, validation and industry endorsement:

. Integrated into Federal, National, State and Local education departments and
universities in the US and around the world.

*  Vast library of content within the platform that maximises engagement and gives
educators powerful tools to help students succeed in the class and at home and assess
progression.

*  Continual release of new lessons and refreshed content in curriculum alignment to US
States

*  Collaboration with Dell Technologies and the NAACP in New York State and beyond creating
major sales and marketing initiative and significant credibility.

*  US market for KneoWorld is 40 million K-8 public and private school students.

* OTCQB DTC Eligible market capitalization <US$20 million.



KNEOW@RID COVID-19

COVID-19 AND HOME LEARNING

*  COVID-19 has dramatically changed education globally.

*  Home schooling presents challenges for both teachers and students.

*  Many teachers are inexperienced in providing remote home learning and students are reluctant to
engage from home. KneoWorld creates student engagement.

KNEOWORLD SOLUTION ENGAGES TEACHERS AND STUDENTS

*  Using our Content Management System (CMS), we have created instructional sets of highly
engaging story-based elLearning lessons that teachers can deploy daily to students at home.

*  The platform leverages the proven high level of student engagement and ensures participation.

*  Remotely teachers can ascertain the students’ virtual attendance, time on task and progression
— a key differentiator to other eLearning products —then provide ongoing individually tailored
instruction online.

POST COVID-19

*  Post COVID there is an expectation of greater awareness of interacting and educating online
outside work/school physical locations.

*  The future education market will be fully aware of the benefits of KneoWorld as an entrenched
and incumbent solution in the further advance of eLearning education.



KNEOWRID BUSINESS MODEL

EXPERIENCED US SALES TEAM

* Sales team active across US inc NYC

* Substantial sales pipeline established

* Platform targeting SPeD, AIS, ESL, Gen Ed
up to 40 million students

NAACP & Dell PARTNERSHIP

* KNM and NAACP Education strategies align

* 2,200 Chapters across the US

* Joint opportunities being pursued

*  NAACP at forefront of alternative funding

* Dell joined initiative with 3 yr licences paid upfront

* NAACP and DELL delivers further technology and marketing
capability

FUNDING & PRODUCT ENDORSEMENT

* NY political funding endorsement
* Florida DOE approved KNW for Fed Funding
* Ethical investment and funding

CONTENT MANAGEMENT SYSTEM (CMS)

*  CMS integrated — quick adaption
to US State curriculum standards.

* Simplifies regional localisation.

*  Simplifies written and voice
translation.

* Enables continued release of new
lessons and refreshed content.

PEDAGOGICAL (SCIENTIFIC) VALIDATION

*  World class pedagogical advisors

* Backed by committed Educators

* Monash University, Sultan Idris University
and Florida A & M University.



KNEOWRLD US 2020 TO DATE

INCOME MODEL

*  Annual annuity subscription model at US$50.00

* Have transacted in New York, Ohio, Arizona, Pennsylvania, Florida, California

*  KneoWorld is sold to Departments of Education, School Districts and Institutions on a student seat licence basis
either directly or via partnerships and distribution agreements on a B 2 B basis.

FEDERAL FUNDING FLORIDA STATE

*  Enabled an initial test program whereby satisfied A & M University of improved maths and literacy competency

* Ledto further 500 student pilot that will be the basis of substantial sales at District levels facilitated with Federal
Tile IV funding

STATE AND DISTRICT ENGAGEMENT INCREASES WITH FURTHER PILOT PROGRAMS
CONTINUING OR INITIATED IN

*  Palm Beach County Public Schools FL *  Triumph Academy (specialist autism) UT
*  Osceola School District FL *  Yuma School District AZ

* Indian Prairie School District IL *  Cleveland Public School District OH

« Jefferson County Schools CO *  New Kensington School District PA

*  El Monte Union High School District CA *  Various school districts NYC



KnEOlllleD DIFFERENTIATORS

THE KNEOWORLD DIFFERENTIATORS ARE VERY CLEAR

*  We test, provide remedial education and deliver detailed progressive assessment via real time analytics.
*  Exceptional levels of education engagement.

*  Unlike other single subject products we cover the 6 main areas of curriculum; literacy, numeracy, arts,
science, critical thinking and life skills.

*  The pipeline has been unblocked and the opportunity for significant near-term sales. The need for remote
eLearning under COVID-19 has expedited our sales opportunity.

* KneoWorld’s adaptable online format is effective in all education settings:

* IN-CLASS blended learning resource
*  Whole groups, small groups and individually
*  Student-centered, teacher-directed

*  DISTANCE eLEARNING Program
*  Student-centered, teacher-directed

*  HOMESCHOOLS Core Curriculum Program
* Student-centered, education trained parent—directed



KIIEOIIIV,;{RID COMPETITION AND BARRIERS

COMPETITION

* elearning has been focused on the higher education market and KneoWorld enjoys minimal
competition in K-8 education.

*  This market is poorly serviced by edutainment Apps that lack engagement, education, assessment
and mapped curriculum when compared to the rich KneoWorld Saa$ platform.

*  e-books and e-maths have become as passé as their original analogue versions with the young digital
kids of today. The gap between the old form of engagement and teaching and the digitally engaged life
of young students continues to widen.

BARRIERS TO ENTRY

*  KneoWorld is built on evidence backed research.
*  KneoWorld has undertaken at substantial cost a lengthy period of development and validation
*  Development has been undertaken in conjunction with universities and authoritative bodies and in
some cases research and validation projects are over 12 months. New competitors will need to deploy
that time regardless of their internal resources.
*  Our unique relationship with the NAACP, Dell and education departments enables us to provide what
others cannot.
*  Bundled hardware and KneoWorld software for the classroom and at home.
*  Hardware, hot spot Wi-Fi, diverse content, scale, low cost subscription base (very affordable).
*  Training for school teachers and IT. Extremely easy integration into education ecosystem.
*  We have solved the labyrinth of hurdles and have a process of sales and settlement (payment) that is
unigue and valuable.
*  We have established over time a high level and dependable network within the education
communities.
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Highly engaging Innovative and unique story based .
lessons that are exciting and fun. KY-0)

*  Education games that enhance new ways to learn. _WORDS AND SUEFIXES
Ve N,

* Learner focus and retention increases.
* Engages and challenges students of all ages.

EDUCATE

Collaboration with teachers ensures content is

meaningful and relevant.

* Rapid content creation ensures alignment with
curriculum across regions.

* Researched and evidenced based with educator
validation.

*  Mapped globally to curriculum and assessment.

ASSESS

*  Proprietary Educators’ Analytics & Reporting
Dashboard.
* Educators can track performance in real time.

* Analytics preserve Educator class assessment time.




KNEOW®RID THE POWER OF OUR PLATFORM

Characters and Stories that ENGAGE

KNEORuLIrIC

Provide
Immediate
Measurable
RESIS

Complement
DS ilgle]
Curriculum

Engage Build
Students Confidence

Students immerse themselves and are able to recognize and bond with KneoWorld

characters during the learning process.
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EDUCATE
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KNEOWWRID GOALS

BUILD SHAREHOLDER VALUE VIA ANNUALLY RECURRING REVENUE BASED
ON 4 PILLARS

Partnerships that facilitate access to government and private enterprise funding channels
Leading technology to ensure we maintain a commanding position in special and general education
Validated content by globally recognised education bodies

Recruit top talent in education and business development to deliver scale in our deployed markets

"Kneoworld takes children on exciting adventures around the world with interesting
learning experiences with a group of multi-racial-characters. Kneoworld provides excellent
Professional Development to staff prior to the implementation of the program to
students. Engaging games are incorporated into each section of the program that
students enjoy playing while learning.

A new and exciting way of engaging students while tracking data on the academic
progress of each individual student.”

Dr. Marcia Zashin - Director

Cleveland Metropolitan School District
Ohio, USA

14 April 2020
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memn BOARD AND OFFICERS

James Kellett Jeff Bennett Frank Lieberman Lord Anthony St John
Executive Chairman & CEO Non-Executive Director Executive Director NY Chairman KneoWorld UK

Louis Diggs Damian O’Sullivan Dr Denine Jimmerson Isabelita Perez
Senior Sales Director US Chief Operating Officer Director of Curriculum President KneoWorld PH

Corporate Overview

OTCQB:KNEOF DTC Eligible / ASX :KNM

Shares on issue 906.4M
Unlisted Options on issue 152.4M

Debt-Convertible Notes Nil
13




WHY INVEST IN KNEOMEDIA

*  Worldwide stable, fully developed and integrated SaaS cloud-based technology platform.

*  Multiple sales channels including the Dell/NAACP collaboration now driving US marketing
and sales after successful deployment in NYC.

*  State, County, Borough, District and Government recognition and validation from

Education Departments
and individual schools.

* Highly affordable annual cost per student with annuity income stream.
*  Ethical investment providing education where it is needed most.

*  Extremely low valuation at market cap of <520 million.

*  Now OTCQB DTC eligible and ordinary stock trades on most online platforms as KNEOF.

TO EXPLORE FURTHER
www.kneomedia.com www.kneoworld.com
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http://www.kneomedia.com/
http://www.kneoworld.com/

KneoWorld Inc. KNeoMedia Limited
Level 21, 1412 Broadway Level 9, 401 Collins Street
New York 10018 USA Melbourne Vic 3000 Australia
KneoWorld.com KneoMedia.com
KneoWorld Pty Ltd KneoWorld UK Limited KneoWorld Philippines Inc
Level 9, 401 Collins Street Level 5, 26-28 Mount Row 7 Eisenhower Street
Melbourne Vic 3000 Australia London W1K3SQ UK Greenhills, Manila, Philippines
KneoWorld.com.au KneoWorld.co.uk KneoWorld.ph
Contact
James Kellett Michael Porter
Executive Chairman, KneoMedia Principal, Porter Levy Rose
jkellett@kneomedia.com mike@plrinvest.com
US 14156017421 US 19738659357

AU 61 439805070
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Disclaimer & Safe Harbor Statement

This document does not, and does not purport to, address any or all issues which are or may be material or of interest to the Recipient in connection with its own due diligence review of the
Company, the Business or otherwise. The Recipient may not, and by receiving this document the Recipient acknowledges that it is not entitled to and agrees not to, rely on any part of this
document (whether as to a matter of fact, forecast, opinion or belief) for any purpose whatsoever.

Certain statements in this document relate to the future. These forward-looking statements involve known and unknown risks, uncertainties, assumptions and other important factors that
could cause the actual results, performance or achievements of the Company and the Business to be materially different from future results, performance or achievements expressed or
implied by such statements. Such forward looking statements are based on numerous assumptions regarding present and future business strategies and the environment in which the
Company will operate in the future. No representation, assurance or guarantee is given that the occurrence of the events expressed or implied in any forward-looking statements in this
document will actually occur. The forward-looking statements in this document reflect views held only at the date of this document.

Past performance information given in this document is given for illustrative purposes only and should not be relied upon as (and is not) an indication of future performance. By accepting this
document, the Recipient agrees that it will make and rely solely upon its own due diligence investigations and enquiries and will not in any way rely upon any of the information in this
document or use this document for any purpose other than as information to assist the Recipient and its advisers to undertake its own due diligence investigations and enquiries.

None of the statements, opinions, projections, forecasts or other forward-looking information contained in this document have been independently verified and no commitment,
representation or warranty, express or implied, is made in relation to their accuracy, reasonableness or completeness. Furthermore, where statements in this document are taken from or
attributed to sources created by third parties, the Recipient should have regard to those sources and rely on its own enquiries.

KNeoMedia has prepared this document based on information available to it at the time of preparation and subject to the qualifications in this document. To the maximum extent permitted
by law, neither the Company nor any of its respective related bodies corporate or other affiliates, directors, officers, employees, representatives, agents, advisors or their respective advisors’
affiliates or partners, directors, officers, employees or contractors (each a Limited Party and together the Limited Parties) takes any responsibility for the contents of this document or any
action taken by the Recipient or any other person on the basis of any information in the document. The Limited Parties disclaim any obligation or undertaking to disseminate after the date of
this document any updates or revisions to any forward-looking statements to reflect any change in expectations in relation to those statements or any change in events, conditions or
circumstances on which any such statement is based. To the maximum extent permitted by law any and all liability in respect of this document and the information contained within it is
expressly excluded including without limitation any direct, indirect or consequential liability, expenses, losses, damages or costs incurred by the Recipient or any other person as a result of
their receipt or use of this document or arising from the information in this document being inaccurate or incomplete in any way for any reason, whether by negligence or otherwise. No
Limited Party makes any representation or warranty, express or implied, as to the currency, accuracy, completeness, reliability, fairness or correctness of the information contained in this
document or about KNeoMedia generally or any opportunity to invest in KNeoMedia in the future.

The documents presented on (or directly accessible from) this page may contain forward-looking statements. These statements relate to future events or KneoMedia’s future financial

non

performance. Any statements that are not statements of historical fact (including without limitation statements to the effect that the Company or its management "believes", "expects",

"anticipates", "plans" (and similar expressions) should be considered forward looking statements. There are a number of important factors that could cause KneoMedia’s actual results to
differ materially from those indicated by the forward-looking statements. KneoMedia disclaims any obligation to update any forward-looking statement.
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